New training programme on Costing, Pricing and Negotiation

A new, very successful training programme has been launched in India in May 2010. This training is about RFQ processes, Cost Price Calculation methods, Price setting and the Negotiation processes within the Automotive sector in order to generate business on the EU market! The training has been performed together with ACMA for 110 exporters (with even more companies on a waiting list!) in Chennai, Pune and New Delhi.
Through an interactive process, comprising knowledge transfer, EU business cases, group and individual work on real life automotive business cases participants have gathered knowledge and practical know-how with respect to cost price calculations, negotiations and price-defending.
There is a clear interest in this training programme. The catchy phrase “How to defend my prices in Europe?” obviously triggered many entrepreneurs to participate. The contribution of ACMA to the content of the programme and their involvement in organising the trainings was also instrumental to the success. In 2010, CBI aims to execute this training programme in Colombia (June 2010), Pakistan and South Africa as well. 
